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This paper will argue that the current housing crisis in Hawai‘i has
developed over the past 33 years as a consequence of the state’s development
strategy. The crisis is systemic. Therefore, systemic changes need to be under-
taken to resolve the housing crisis. These changes could be motivated by the
development of a mass movement that is anchored in the hardest hit sections of
our island society.

Background

Fifty-four percent of the state’s housing stock is owner-occupied as opposed
to a national average of 64% (Honolulu Star-Bulletin (HSB) 9/9/1991:A-1).
Between 1979-1989 the number of housing units in Hawai ‘i increased by 21%
from 324,000 to 393,354 (Dinell 1990:21). In 1990 (the latest figures available)
the housing inventory was 402,644 (Bank of Hawai ‘i (BOH) 1991a:29). Accord-
ing to Locations Inc., between 1984-1989, Honolulu home prices increased from
$160,000 to $275,000 (an increase of 72%) condominuim prices increased from
$84,000 to $135,000 (an increase of 61%) over the same period (HSB 12/26/
1990:B-1).

In 1986, the year in which the recent housing boom started, homes priced
below $200,000 constituted two-thirds of the O‘ahu market. These homes still
accounted for about one-half of single family home sales up to the beginning of
the 1988. By 1990, these homes were virtually nonexistent. In addition,
condominuims priced below $100,000 accounted for over one-half of the O‘ahu
market in 1986. By 1988, these condominum prices virtually disappeared from
the market (Honolulu Advertiser (HA), 11/17/1991).

According to Dot Mason, the president of the Honolulu Board of Realtors,
in July 1990, the median single family home on O‘ahu (where 80% of the state’s
1.15 million residents live) was $363,000; an increase of 41% from the previous
year. Condominuim median price was $200,000 during the same period under
consideration; an increase of 54% (Honolulu Star-Bulletin & Advertiser 8/26/
1990:H-1). In 1991, a median four-person single family home on O‘ahu was
affordable only to families in the top 5-10% of the income distribution. Put
another way, only families earning $100,000 or more per year could afford
buying a house (House Majority Staff Office 1991:4). “Home affordability is







